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Inventor offers $10,000 
to disprove author 



By Dick Hamilton 

In an exclusive interview with The News Mill, 
Rick Rennet t. President of Hagoth Corporation 
(manufacturer of the Hagoth Scanner — a voice 
activated lie detector) announced the offer of a S ! 0,000 
reward to the first person, or group, to prove Hugh C. 
McDonald to be a fraud. < McDonald is the author of 
ApjmirUrnvnt m Dallas — a recent best seller that 
claims to have identified the real assassin of John F. 
Kennedy.) 

Ironically. Bennett's offer stems from his own 
frustrated attempts to prove McDonald to he a fraud. 
Bennett, a resident of High Valley, interviewed 
McDonald on June 29. The interview, conducted by 
telephone, was tape recorded and subsequently 
subjected to analysis by the Hagoth Scanner. 

Bennett, hoping to prove the book to be a 
fictitious conrotion — and thereby receive publicity for 
his firm's lie detector, has. instead, convinced himself 
of the absolute authenticity of the story related by Mr. 
McDonald. 

According to Bennett. "The impact of the 
realization that McDonald is totally truthful, and 
competent as well ... is enormous. When a man 
writes a book in which he offers significant evidence 
which might lead to capture of the murderer of the 
President of the United States, why was he not even 
questioned by any official representative of the United 
Stales government. 1 *' 

Bennett further explained that publicity for his 
device is now secondary. “The credibility of the device 
is no longer in question. Even McDonald is familiar 
with the first several generations of these devices — 
and of their reliability. But, what is important now is 
what w e can learn from the use of the Scanner. Or, I 
guess I shou Id say w hat we have already learned. 
When a l>ook such as Appointment in DalU sells over a 
million copies, and when the author's statements can 
be validated, and when the authorities don't even 
bother to check him out. whey they don't even a>k 



the United States, then this is. at the least, 
unprecedented incompetence. At its worst, it could be 
ten times worse than Watergate." 

When asked about the reward. Bennett replied. "I 
really hope that people try to claim it. When they do, 
they will have to start digging. And when they do 
that, they will have to come to the same conclusions 
that I have. And when that happens, it won't just be 
me asking the government what's going on." 

Bennett was asked why he is taking such an 
unqualified stand on this issue — particularly when, in 
the past, he has been less than willing to make a flat 
statement relative to the truthfulness of some 
statements or stories. Bennett replied. "In this case, 
McDonald is truly an honest man. When he 
exaggerates, he catches himself and adds the 
appropriate qualifiers to his statements. McDonald is 
an honest man. His story is true. Beyond that, I have 
grown more comfortable with the use of the scanner. 
My confidence in the unit’s reliability is now at 100%. 
In fact, if the unit had said that McDonald was a fraud, 
I was prepared to risk a lawsuit in order to say so." 

At this point Bennett reviewed the transcript of 
the interview and identified the stress points and his 
interpretation of them. A portion of that interview is 
as follows: 

• • • 

RHB: .... since the book. APPOINTMENT IN 
DALLAS, has there ever been an attempt by 
Saul to contact you again? 

MCD: No. But I wouldn’t think there would be. I be- 
lieve, of course, that Saul is' alive, and I believe 
that the Central Intelligence Agency probably 
knows where he is. They surely know who he 
is. And I would guess they know where he is. 
RHB: I would be surprised if they didn't. 

MCI): So would I. 

RHB: Have you been asked to testify before any of 
the Senate committees? 

MCD: No, I have not been. I have offered to aU across 

the nation. You see the book sold over a million 



RHB: Well, it's probably going to s«-il a lot more th*n 
if it’s reprinted. 

MCD: Yes and I was in some seventeen cities on 
sixty-three major shows and on each one of 
them I offered and asked for the privilege of 
testifying in front of the Committee, and I have 
heard nothing. 

RHB: And you have had no contact from any authori- 
ties? 

MCD: No. No authority would contact me. I can 
understand that. I think that the authorities in- 
volved are not anxious to have Saul’s story 
come out. But it’s coming out. 

HUB. At any rate, you do not feel there is any signi- 
of evidence to lead you to believe that someone 
was setting you up or puilin gyou on then: 

r MCD: No. 1 have nothing to indicate that at all. Th«? 
person who would have done that, the start of 
that, would have been Kinv-iy. 

RHB: Cm hum. 

MCD: If his talk to me in Delaney Plaza when I was 
with (iuldwater was a setup. I can't imagine 
what his point would have been. And there's 
where it would have had To have started. 

RHB: OK and then whpn you. when you got the story 
from Saul, the recollect urn ibttt you went up to 
the Hotel Room and showed him the transcript 
then was absolutely correct. 

MDC: That’s correct. There’s no question. The other 
thing is, the problem was only reiterating what 
Herman (Kimsey) had told me. He simply con- 
firmed it. 

RHB: OK so in my mind, that really eliminates that 
possibility that you were set up which then, of 
course, the other possibility is that you had 
either fabricated this or imagined it. And with 
your credentials, I guess we'll just have to let 
that stand on the record. 

MCD: Someone has to believe someone, you know. 
And you stop to consider with everybody in- 
volved In the Warren Commission. I suspect 
that the tendency to believe me is far more 
justified than almost anyone else in the investi- 
gation. 

RHB: That’s absolutely true. 

MCD: So, Hell, one of the things that bothers me is 
the nerve of any politician, any politician in 
Washington today questioning my Hi either 
motives or truthfulness — there’s a real prob- 
lem there. 

RHB: Oh. absolutely. Especially, when they haven't 
gone to the trouble to corroborate your story 
and go into some depth with you. That, in my 
mind, is unforgiveable. And I think you ought 
to play it up in the next print of the book. 

MCD: Yes. 

RHB: That the book sold a million in copies and yet 
you haven’t heard from No. 1. So from your 
own lips then, you're telling me that this is 
truth. Right? 

MCD: Of course, it's true. That is, the truth of Saul’s 
story, I cannot attest to. 

RHB: That’s correct. But the 

MDC: But of those circumstances taking me to Saul 
and my interview w ith him are all true. 



(PAID ADVERTISEMENT) 



AN OPEN LETTER TO: 



CORPORATION 
July 4, 1976 



Gerald R. Ford 

President of the United' States 
The White House 
Washington, D.C. 



RE: SIGNIFICANT AND RELEVANT INFORMATION CONCERNING 

THE ASSASSINATION OF PRESIDENT JOHN F. KENNEDY 

Dear Mr. President, 



Because of its extraordinary nature, it is proper there be some 
public record of this communication.. A copy of this letter has been 
published in the NEWS MILL, a newspaper local to the community of 
Issaquah, Washington. 

In the book APPOINTMENT IN DALLAS (Zebra, 1975), Hugh C. McDonald 
claims to have tracked down and interviewed the man who really shot 
President Kennedy. According to Mr. McDonald, that man is still 
living. Accompanying this letter is substantial evidence that 
McDonald's account of the real assassination plot' is authentic. 

On June 29, 1976 I conducted a telephone interview with McDonald 
and, without his knowledge or permission, subjected his story to 
a thorough voice stress study. The device used in the analysis 
was the HAGOTH HS/1 Scanner, a new product from a new company. A 
complete transcript with analysis and HS/1 validation is enclosed. 

Mr. McDonald makes one very disturbing revelation. TO THIS DAY, HE 
HAS NEVER BEEN CONTACTED BY THE ATTORNEY GENERAL, THE FBI, THE CIA 
THE SENATE, OR ANY OTHER AGENCY OF THE FEDERAL GOVERNMENT. The 
account of the successful assassination of the President of the 
United States has sold over one million copies, yet not one federal 
agency has seen fit to seek Mr. McDonald's help and testimony. At 
its best, this is unprecedented negligence. And at its worst... 



President, it is the purpose of this communication to implore you 
to use the power of your office to see Mr. McDonald's testimony is 
properly investigated. I am convinced his is an authentic account 
and have offered $10,000 to the person who can prove McDonald is a 
fraud. Thank you in advance for positive action. 



Sincerely, 



Richard H. Bennett, 
PRESIDENT 




Enclosures 



12350. 206TH PLACE SOUTHEAST 



ISSAQUAH. WASHINGTON 98027 



« 206 » 235-1258 



THE HAGOTH HS/1 SCANNER 







FEATURES OF THE HS/1 VOICE-DRIVEN 
"LIE DETECTOR" 

• UNCONDITIONAL 30-DAY RETURN OPTION 

• ONE-YEAR REPLACEMENT GUARANTEE 

• RECHARGABLE BATTERIES 

• INSTANTANEOUS. RESULTS » 

• COMPLETELY AUTOMATIC NO ADJUSTMENTS 

• COMPACT; FITS IN BRIEFCASE OR PURSE 

• RUGGED HIGH-IMPACT PLASTIC CASE 

• OPERATIONAL WITHIN SECONDS OF SETUP 

• COMPLETE ACCESSORIES INCLUDED 

• OPERATES WITH ALL BELL TELEPHONES 






THEORY AND MODE OF OPERATION: 

Intelligence operations during the second World War 
verified the fact that an 8- to 14-cycle modulation in the 
human voice disappears \^hen the speaker experiences 
stress. Because lying generally causes guilt, and 
because guilt will generally induce stress, following a 
few simple rules will allow the stress analyst to flaw- 
lessly pinpoint deception in the voice of any sane, adult 
speaker. 

The HS/1 Scanner has a meter output which shows the 
8-14 cycle (or "micro-termor’*) activity. Thus, as the 
needle oscillates at the right-hand side of the meter, it 
can be assured there is a lack of stress. Conversely, 
when the meter activity is on the left, there is heavy 
stress. 

A two-hour self-teaching cassette tape is supplied with 
each HS/1, which contains exercises and complete in- 
structions for efficiently operating the unit and success- 
fully identifying deception. 

Because one doesn’t want his act of observation to con- 
taminate the results, the most effective use of the HS/1 
will be over the telephone when the person with whom 
you are talking isn’t aware he is being tested. Unlike the 
polygraph, the HS/1 will give ''uncontaminated" and 
very objective results, 


APPLICATIONS FOR THE HS/1 SCANNER: 

ATTORNEYS may use in settlement negotiations or on 
recorded depositions obtained from hostile wit- 
nesses. 

PSYCHIATRISTS may have patients read an associa- 
tion word list, the HS/1 indicating emotional "hot 
spots". 

BUSINESSMEN can be assured prospective partners 
have genuine confidence in proposed new ventures. 

NEGOTIATORS can use the HS/1 during complex 
union negotiations to develop an opponents psy- . 
chological profile. 

VOTERS may evaluate a politician's candor. 

PROMINENT PERSONALITIES who are constantly 
being approached with new "opportunities" can 
assess their motivations. 

EMPLOYERS concerned with employee theft can iden- 
tify and keep a closer eye on "high-stress" reac- 
tions to questions regarding such pilfering. 

PURCHASING AGENTS can make sure their firm is 
getting the best prices from major suppliers. 

Clearly, imagination is the only limit to the HS/1's 

many uses. 


TECHNICAL SPECIFICATIONS: 

DIMENSIONS— 6Vi”L x 4”W x 2'/«'D 
WEIGHT — Less than 2 pounds 
OPERATING TEMPERATURE: 0-50 Degrees C. 
HUMIDITY— Condensation could damage 
VIBRATION/SHOCK— N/A 


PARTS INCLUDED IN SALES PRICE: 

— one miniature condenser microphone 
— battery charger 

— induction coil for use with Bell phones 
— direct connection patch-cord 
— cassette training tape with transcripts 


PRICE $1500 


DELIVERY: TWO TO FOUR WEEKS 



HAGOTH CORPORATION. 12350 * 206th PLACE S.E.. ISSAQUAH. WASHINGTON 98027, (206) 235-1020. 
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FOLLOWING ARE THE TERMS AND CONDITIONS 

BETWEEN HAGOTH CORPORATION AND A BUYER FOR 

THE SALE OF AN HS/1 SCANNER. 

1. WARRANTY: Assuming there has been no abuse of the 
unit (and HAGOTH Corporation shall be the sole judge as to 
whether or not there has been abuse), HAGOTH grants the 
.buyer: 

A.' A 30-DAY UNCONDITIONAL GUARANTEE. If for 
any reason the buyer desires a. refund. HAGOTH will 
accept the return of the unit and fully refund any pay- 
ments made by the buyer within 60 days of the return of . 
the unit. IF BUYER’S PAYMENT WAS MADE BY 
BANK CREDIT CARD. THE AMOUNT OF REFUND 
WILL BE THE NET AMOUNT RECEIVED BY 
HAGOTH AFTER DISCOUNTING OF THE 
ORIGINAL AMOUNT BY THE BANK. 

H. A l -YEAR REPLACEMENT GUARANTEE. Ex- 
cluding batteries, microphones, etc., HAGOTH will 
replace any defective unit within one year of delivery. 
The buyer shall bear all transportation and insurance 
costs to and from HAGOTH’s headquarters. 

2. PROPRIETARY RIGHTS: Buyer agrees that under no 
circumstances and for no reason whatsoever, will he ever 
attempt to remove the HS/1 circuit from its encapsulation, 
and buyer agrees to use his best efforts to insure no other par- 
ties will violate said encapsulation. Buyer agrees to in- 
demnify and repay HAGOTH’s losses due to buyer’s failure 
to cornplv. 

3. CLAIMS AGAINST HAGOTH: Buyer permanently and 
irrevokably waives his right to make claims against 
HAGOTH. its officers and agents, where such claims arise 
from the use, either proper or improper, to which the buyer 
puts the HS/1. Buyer fully indemnifies HAGOTH, its of- 
ficers, and agents against any claims by other parties, where 
such claims arise from any use by the buyer or by a third par- 
ty. either proper or improper, of the HS/1. 



4. INVAUDATION OF CONTRACT: In the event any part 
of this agreement ib declared to be invalid, the remaining 
terms shall remain in full force. 

5. REPRESENTATIONS: Other than this agreement, no 
other representations by HAGOTH, its officers or agents, 
shall bind HAGOTH to any performance whatsoever. 

6. APPROVAL: This contract shall not be binding on 
HAGOTH until received and approved by the President of 
HAGOTH Corporation. 

7. SALE OF BUYER'S HS/1: In the event buyer sells the 
HS/1, buyer agrees to obtain the new buyer’s signature on a 
sales contract which includes paragraphs 2, 3, 4 , 5 & 7 of this 
agreement. 

8. PAYMENT TERMS: Cash with order, unless other 
arrangements have been authorized. 

9. GOVERNING LAW: This agreement shall be governed by 
and shall be construed according to the laws of the State of 
Washington. 

10. DISCOUNTS: Price discounts on "lot shipments” shall be 
based upon schedule A. 



SCHEDULE A: * 

NUMBER OF UNITS 

1 

2 

3-5 

6-9 

10-14 

15-19 

20-30 

31+ 



LOT SHIPMENT” DISCOUNTS 

PERCENT DISCOUNT 

0G 

5 

9 

13 

16 

19 

22 

....NEGOTIABLE 



BUYER 

SIGNATURE DATE 

PRINT NAME & TITLE 

COMPANY & ADDRESS 



HAGOTH CORPORATION 

SIGNATURE DATE 

RICHARD H. BENNETT, .JR., PRESIDENT 



12350 - 206TH PLACE SOUTHEAST 



ISSAQUAH. WASHINGTON 98027 



i 206 * 235 1 258 



